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Th e Women’s 
Livelihood Bond

The impetus behind the Women’s Livelihood Bond was primarily to get women 

involved in the financial markets. “The only time people think of women is when they apply 

for microfinance funding to raise a cow,” says Impact Investment Exchange Asia (IIX) 

founder and chairman Durreen Shahnaz.

“Why can’t we have women across the social capital markets value chain? We want women 

not to just access microfinance but to graduate to the mainstream capital markets as well. For the 

last eight years, we have been working on all these infrastructures and only now, women are in the 

front and centre of it.

“The Women’s Livelihood Bond is an incredibly personal thing. The beauty of it is that it is going to impact 

half a million women.” 

The main driver of this bond is the Clinton Global Initiative, says Durreen. Its founder, former US president 

Bill Clinton, had asked her when she was going to do something that was going to change the world. “We took 

it as a challenge and decided to create this bond with this structure. We are in the final leg. We are looking for 

global banks that are going to come in and sell it to their clients,” she says, adding that the US Agency for 

International Development (US AID) is guaranteeing 50% of the principal of the bond. 

“Now, there is a financial structure with an incredible social angle to it — and a very 

solid bond will be giving a 6% coupon over four years,” says Durreen. The bond is 

also supported by the Rockefeller Foundation, Japan Research Institute Ltd, the 

University of Pennsylvania’s Center for High Impact Philanthropy, and Shearman 

and Sterling LLP. 

IIX has pre-selected the enterprises, all of which focus on creating 

women’s livelihoods (the four target countries are Indonesia, Cambodia, 

Vietnam and the Philippines). Investors will know how much money 

goes to which enterprise, says Durreen. “Effectively, the money 

provided by investors to the lending vehicle will be lent to this 

group of enterprises, which pay interest on the principal. This 

allows us to make repayment on the bond,” she adds.

COVER STORY

Impact Exchange, the world’s fi rst social stock exchange, launched by Impact Investment Exchange Asia 
(IIX), is poised to introduce its fi rst instrument — the Women’s Livelihood Bond — which is set to raise 

US$20 million from a pool of underlying issuers. IIX founder and chairman Durreen Shahnaz talks about 
this instrument and the other investment platforms the company has come up with for the social good.

Harnessing the 
power of conscious 

capitalism

BY PATHMA SUBRAMANIAM 

Eight years ago, when Durreen Shahnaz told people 
that she was planning a capital market structure 
for social good, many were quick to dismiss her 
idea. But she was determined to forge on and 
develop it anyway. 

Durreen’s brainchild — the Impact Exchange 
— became the fi rst trading platform for social enterprises 
in the world. Incorporated in 2009, it began operations 
in 2014 and was listed as the third board on the Social 
Exchange of Mauritius Ltd (SEM). The two other boards 
were the Offi  cial Market and Development Enterprise 
Market, which focused on small and medium enterpris-
es (SMEs). Through these platforms, investors the world 
over would be able to buy debt securities and stocks to 
fi nance the growth of their social enterprises. 

“I was like Don Quixote, who goes and fi ghts the wind-
mills. It was insane like that,” the 48-year-old founder 
and chairman of Impact Investment Exchange Asia (IIX)  
recalls candidly, referring to the delusional protagonist 
in Miguel de Cervantes Saavedra’s 17th century novel, The 
Ingenious Hidalgo Don Quixote of La Mancha. 

When the Impact Exchange was launched though, 
not a single social enterprise came on board, says Dur-
reen. “It was because the ecosystem was not ready. So, we 
decided to get the target communities involved.”

Instead of waiting around for things to happen, she 
and her team worked on creating a social capital markets 
value chain, ensuring that there was alignment between 
the supply of capital from impact investors and demand 
for capital from impact enterprises. The team, which is 
based in Singapore, came up with three platforms — Im-
pact Accelerator, Impact Partners and IIX Growth Fund.

The platforms are aimed at enabling impact enterpris-
es to transition through the various stages of maturity, 
to help them grow and push the impact investing space 
into the mainstream, says Durreen. 

Direct investments take place via Impact Partners, 
a vibrant private equity platform for sophisticated in-
vestors. It has facilitated more than US$12 million in 
investments and impacted more than 8.5 million people 
across Asia with US$19.5 million in social value gener-
ated. According to Durreen, an average of six deals are 
closed a year, with each deal ranging from US$500,000 to 
US$2 million. “We have raised close to US$13 million on 
that platform through about 26 deals. That platform is 
like our ‘rice and lentils’,” she laughs.

Impact Partners’ key sectors are sustainable energy, 
water, agriculture, healthcare and education in coun-
tries such as Bangladesh, Cambodia, India, Indonesia, 
the Philippines and Singapore. Through this private eq-
uity platform, investors have seen returns of 10% to 20%. 

“We are creating accelerators across the region to help 
smaller entities that need customised training or tailored 
mentorship to become more sustainable, improve their 
operational effi  ciency and, thereby, enhance their ability 
to absorb and deploy capital eff ectively,” says Durreen.

“Even when these enterprises get some money, they 
still can’t go to the banks because they don’t have any 
collateral. They need growth capital, but there aren’t 
that many funds to tap in Asia. If you look at the US or 
Europe, there are thousands of funds. But there aren’t 

that many in this region. The exception is India, where 
they are assisted and coached by tech entrepreneurs.” 

It was with this need in mind that the IIX Growth 
Fund was born. The idea came about as there was grow-
ing interest among angel investors, says IIX managing 
director Robert Kraybill. “There are very few organised 
funds here. So, we decided to build the IIX Growth Fund 
to bridge that gap. We are looking to raise US$50 million 
for the fund. We have raised some of that already and 
have started to make investments.” 

The IIX Growth Fund will help direct funds from 
impact investors to social enterprises in high-impact 
sectors such as energy, water, healthcare, agriculture and 
education, with a thematic focus on last mile distribu-
tion, technology and urban resilience. The investments 
range from US$5 million to US$250 million. 

To measure and scale the impact of the social enter-
prises, Durreen also set up Shujog, which means “oppor-
tunity” in the Bengali language. The non-profi t entity 
scales the impact of social innovation, impact assess-
ment, research and advocacy. 

“Shujog is the culmination of my research when I 
was a professor at the Lee Kuan Yew School of Public 
Policy. At Shujog, we map the lay of the land — how we 
should be doing the things that we are doing on the IIX 
side. We also do research for outsiders. But it is really 
the advocacy work that pulls together the entire 
ecosystem,” she says. 

After spending the last few years getting 
these social enterprises off  the ground, IIX 
is now getting ready to unveil the Wom-
en’s Livelihood Bond (WLB) — a novel 
structure that will allow impact inves-
tors to fund enterprises that have been 
selected and vetted by the company.

The WLB will be the first in-
strument of the Impact Exchange 
and the fi rst of IIX’s sustainability 
bonds, which are a series of repli-
cable innovative fi nancial instru-
ments that mobilise private capital 
for social venture development, and 
a part of IIX’s commitment to the 
Clinton Global Initiative. IIX is set 
to raise US$20 million for a pool of 
underlying issuers, which are social 
enterprises and microfi nance insti-
tutions focused on empowering wom-
en. The bond is expected to go on the 
exchange in the middle of next month 
(see accompanying story).

IMPACT EXCHANGE
The exchange was listed in Mauritius because of 
its interest in social impact initiatives, says Kray-
bill, although its fi rst port of call was the Singapore 
Exchange (SGX). “What ultimately drove the decision 
to work in Mauritius was, most importantly, that it was 
quite interested in the social impact side. The SGX was 
not, and neither was Bursa Malaysia nor the Stock Ex-
change of Hong Kong. These entities just looked at it as 
a business proposition,” he adds. 

“They looked at it and said that even if we were suc-

cessful, we would be a tiny part of their business. So, they 
weren’t interested. But both the government and stock 
exchange in Mauritius were interested in the impact 
side as they were keen on making the island sustain-
able, even the fi nancial markets. They have a policy to 
make the entire island carbon neutral in the near future. 

“Also, it is a low-cost jurisdiction for doing business. 
Even on the FTSE ST Catalist index [comprising fast-grow-
ing companies listed on the SGX junior board] here, 
which is meant to be the small company exchange, it 
costs S$1 million to get an initial public off ering done 
from start to fi nish, which is a very expensive process. 
In Mauritius, the cost is much lower and more suitable 
for smaller enterprises.”

Kraybill says the fl exibility they found at SEM allowed 
the enterprises to fi nd their footing. “We are dealing with 
relatively small companies, and in addition to all the 
normal things such as a business plan, fi nancial model 
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and growth plan — which investors want to see — we 
also ask them to report on their impact. We have to min-
imise the burden on them, and that means the cost [of 
listing on the exchange].

“The main diff erence between the impact exchange 
and the other boards on the SEM is simply the social 
and environmental listing criteria and reporting obliga-
tions. In order to list on the impact exchange, companies 
need to demonstrate that there is a social purpose and 
that it has a social and environmental impact. Just as 
public companies have to do their fi nancial reporting, 
companies on the impact board have to do their impact 
reporting periodically.” 

MARRYING CAPITALISM 
WITH PHILANTHROPY
Impact Partners is a private marketplace that connects 
accredited investors with social enterprises making 
US$5 million or less in revenue that are looking to raise 
between US$1 million and US$7 million. The average 
amount raised is US$2 million. 

The inspiration to democratise capital markets came 
from a deeper personal experience, Durreen tells Personal 
Wealth. “Growing up in Bangladesh, which was devastat-
ed in the 1971 war, was really where it all started. It was 
a country that relied on foreign aid as we didn’t have 
much natural resources. 

“It was very interesting as a child. The parallel for me, 
at least, was that the country was being told what to do by 
the donors and I — as a girl growing up in a Muslim coun-
try and a restrictive society — was being told what to do.

“I felt that we were falling short in terms of being at 
the main table, being a part of the conversation where 
we are all participants in the global economic growth. 
We were pigeonholed in a way that some people decid-
ed that they were going to give us some money and the 
country [Bangladesh] then fi gured out what it needed 
to do to feed its people. 

“So, I fi gured, there must be a way to break this, as 
a woman coming out of that [environment] and the 
country as it was. I think Bangladesh, for one, has been 
a Petri dish for fantastic development initiatives such 
as the Grameen Bank.”

Seeking to create a link between capitalism and so-
cial enterprise, Durreen joined Morgan Stanley in New 
York as an investment banker at the age of 22. Two years 
later, she traded in her power suit to work for microcre-
dit fi nancier Grameen Bank in her native Bangladesh.

Yet, she did not fi nd what she was looking for. So, she 
returned to the US to work for media conglomerate Hearst 
Magazines. She left a year later, in 1999, to found global 
e-commerce marketplace OneNest as a way to empow-
er local craftmakers, many of whom were women — an 
idea that came from her brief spell at Grameen Bank. She 
sold OneNest in 2004 and joined Reader’s Digest to run 
its Asian operations, which were based in Singapore. Oc-
casionally, she wrote articles on creating capital market 
infrastructure around social businesses. 

In 2008, the Lee Kuan Yew School of Public Policy of-
fered Durreen the opportunity to teach a class on social 
innovation. This allowed her to work on her idea of an 
exchange for social enterprises. With the support of the 
Rockefeller Foundation, she initiated the setting up of 
IIX in 2008. She roped in Kraybill, whom she had met at 
Morgan Stanley.

“That year, 2008, was really bad for the fi nancial mar-
kets and the world. But the silver lining was that it made 
a lot of people wake up and consider something in be-
tween extremely high fi nancial returns and charity,” 
says Durreen. 

This was a way to end the world’s most pressing woes 
— by harnessing the power of capitalism and philan-
thropy. “You don’t have to think of everything as philan-
thropy or as profi t maximisation. Many countries had 
been considering this for a while, but IIX was looking 
to bring together the two concepts with a new lens. For 
us, the big thing was bringing in people, such as social 
enterprises, investors and other stakeholders that make 
up the ecosystem, such as donor agencies, foundations, 
non-governmental organisations, governments, private 
banks, law fi rms and academic institutions, which had 
never even thought they could be part of the equation,” 
Durreen explains. 

She had told the 2013 Technology, Entertainment, De-
sign (TED) Conference in Singapore that Asia was home 
to 3.4 million high-net-worth individuals (HNWIs), who 

collectively owned more than US$100 million in as-
sets. But it was also home to 1.2 billion people who 

suff ered from multi-dimensional poverty, 70% 
of the world’s hungry, 65% of the world’s mal-

nourished children and more than a billion 
people without access to clean water and 
still lived on less than US$1 a day. 

She also highlighted the fact that there 
wasn’t enough philanthropy to address 
this gap, that there “wasn’t enough heart 
in the traditional capital markets to use 
the system to change things”. 

With Kraybill — who has two dec-
ades of experience in investment 
banking — at her side, they managed 
to approach even the most scrupu-
lous of investors. “It was very im-
portant for me to have the voice of 
someone like Rob. People would lis-
ten to him because he had been do-
ing this for 20 years and asked him 

if he really thought it was a good asset class. This made 
a diff erence, especially to Asian investors,” says Durreen.

But even with the creation of the exchange, Asian 
HNWIs have been the hardest to convince. In this region, 
philanthropy is approached very diff erently, as most of 
the grant makers tend to want to go back to their villages 
or hometowns to make an impact. “It is deeply linked to 
their social ties and it hasn’t changed much in the last 
decade,” Durreen says. 

“In the West, when people made money, they gave it 
away. In Asia, the money is fairly new. For them, the phi-
lanthropy didn’t happen straightaway. So, in some ways, 
they look at anything with an impact angle with scepti-
cism. But I have a feeling that we can get more traction 
out of it because they are looking at the fi nancial side, 
and as people see this more as an investment, they will 
be willing to explore,” she adds.

“Typically, Asian investors who are interested in im-
pact investing are interested in making a diff erence. But 
they tend to look at it very closely as an investment and 
want to ensure that these investments stack up purely 
on a fi nancial basis. Then, they will use [the latter factor] 
as a tiebreaker, that it also has positive social impact,” 
says Kraybill.

“For social fi nance and social capital markets to go 
mainstream, we do need to appeal to people on both lev-
els and clearly demonstrate the social impact and that 
there can be fi nancial returns,” he adds. 

Durreen says there are parties promoting the impact 
investment space as a profi table and socially gratifying 
one at all turns, but this is not always the case. “There is 
a cost and the investors have to be able to embrace that 
it is okay not to make 30% returns, that it is fi ne making 
only 7% or 8%. 

“It goes back to the question of need and want — you 
can keep on wanting more, but do you really need it? At 
the end of the day, it is about being practical about the 
fact that a part of the returns you are getting is actual-
ly very good. But on top of that, you are getting social 
gratifi cation.”

IN THE PIPELINE
Despite creating a myriad instruments to prepare the 
social enterprises, Durreen says there remain gaps to fi ll. 
“The other thing we see in the ecosystem is the need for 
working capital. These organisations may not need to raise 
equity money but only US$25,000 to US$150,000,” she adds. 

“Interestingly, these enterprises are mostly led by 
women. Across the globe, many SMEs are led by wom-
en, and it is harder for them to access capital to grow 
their operations because of parochial conditions, gen-
der stereotypes, patriarchal societies or a lack of educa-
tion and access. So, we are now creating a debt platform 
that will be able to supply US$25,000 to US$100,000 for 
working capital.”

This debt platform, which has been dubbed “Impact 
Credit”, is positioned as a peer-to-SME lending platform. 
It is expected to be rolled out by the fi rst quarter of next 
year. “We are still putting the pieces together. The UN 
is a big part of it, so is Dun and Bradstreet [a New Jer-
sey-based company that provides business data and an-
alytics],” says Durreen.

Having followed its progress, Agensi Inovasi Malaysia, 
which had been created to promote innovation in the 
country, approached Durreen earlier this year to help 
draw up its Social Finance Roadmap 2016-2020 for the 
11th Malaysia Plan (see next page). She says it was the 
fi rst time a government had approached social fi nance 
in a systematic way, and this gained the attention of the 
United Nations Economic and Social Commission for 
Asia and the Pacifi c (Unescap). 

“Unescap is a big voice in creating resolutions that go 
into the general assembly. The resolutions they are com-
ing up with are expected to be announced in September, 
encouraging all the member states to think about cre-
ating social fi nance initiatives and to look at innovative 
fi nancial structures,” says Durreen.

With these structures in place, there will be more 
blended capital, combining philanthropy and invest-
ments, she says. “We started this mission to boil the 
ocean, and now it is lukewarm after all these years. I did 
not expect to see this in my lifetime, but in the next fi ve 
or six years, this will be a robust impact investing space 
where every stakeholder, such as organisations, entities 
and institutions, in the public and private sectors will be 
a part of the conversation. 

“You do need that crazy thought of doing the im-
possible. With the exchange, what it does is irrelevant, 
what is relevant is that it really becomes the beacon for 
social enterprise and the impact investing ecosystem 
players who want to bridge the gap between develop-
ment and fi nance.” 
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IIX platforms across the social capital markets spectrum
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SOCIAL FINANCE

Social Finance Roadmap recommends innovative 
fi nancial solutions to develop sector

BY THO LI MING

Bonds that focus on preventive healthcare, green bonds, 
impact enterprise-dedicated crowdfunding platforms 
and a buffer fund for accidents are among the innovative 
financial solutions recommended by the Social Finance 
Roadmap for Malaysia (2016 to 2020). 

The strategic framework, developed by Impact In-
vestment Exchange Asia (IIX) and Agensi Inovasi Malaysia (AIM), 
maps out short, medium and long-term strategies and initiatives 
that can be taken to mobilise new sources of capital to accelerate 
sustainable growth. The road map is also the cornerstone of the 
11th Malaysia Plan.

These recommendations are part of the road map which details 
the use of these solutions to mobilise mission-oriented capital 
from multiple stakeholders. According to the report, the govern-
ment can take the lead in the short term by introducing innovative 
fi nancial mechanisms designed to achieve two main objectives: 
“to unlock upfront capital to fund high-impact initiatives today 
that will save larger outlays of government expenditure in the 
long term; and to make the social fi nance space more attractive 
to other stakeholders by enhancing liquidity and aligning with 
existing investor values”. 

The report suggests replicating the Humanity Bond, which was 
introduced by IIX. The bond should focus on healthcare and is best 
suited for preventive programmes where there is an advantage in 
unlocking capital today to save more lives and thereby avert larger 
expenditure in the future, such as immunisation programmes.

“For the Humanity Bond, the government would need to fund 
the cost of structuring the instrument and pay back the private 
sector investors over time (principal plus a reasonable coupon). 
However, funding preventive healthcare initiatives will enable the 
government to save millions in future capital outlay that would 
otherwise be required to fund hospitals and medication as well as 
immeasurable social costs to the rakyat who suff er from prevent-
able diseases,” says the report. 

As Malaysia is the epicentre of the Islamic fi nance space, it 
shares many thematic overlaps with the goals of social fi nance. 
Thus, the report recommends structuring an Islamic bond for the 
short term (2016), one that focuses on fi nancial inclusion and is 
targeted primarily at empowering the Bottom 40 (B40) households 
with access to credit and fi nance. The government should cover the 
upfront cost of structuring the instrument and the bond should 
be sold to private sector investors. 

In the medium term (2017/18), the objectives of the framework 
are to tap new sources of capital and bring new stakeholders into 
the social fi nance space that have traditionally not participated in 
the development agenda, such as private sector players. 

One recommendation is the structuring of a fi nancial instru-
ment modelled after the IIX Sustainability Bond (ISB) — the US$20 

million Women’s Livelihood Bond. This bond is expected to be 
launched next month. Information on its structuring process will 
be made public (see Cover Story).

“The recommended focus areas for the ISB are addressing gen-
der equality issues when it comes to women and sustainable live-
lihoods that can cope with and recover from shocks and stresses, 
providing income-generating opportunities for the next generation 
and contributing to the wider development goals,” says the report. 

Another suggestion for the medium term is to have an impact 
enterprise-dedicated crowdfunding platform, which can combine 
the elements of both equity crowdfunding platforms and impact 
enterprise (IE) private placement platforms from across the region. 
The report expects key sectors to include healthcare, education, 
clean energy and water. 

There is also a proposal to introduce green bonds, which will 
directly address climate change issues, to the market. The bond 
would typically off er acceptable returns while contributing towards 
a low-carbon and climate-resilient future. A precedent would be 
the Green Bond issued in 2014 by India’s Renewable Energy De-
velopment Authority to fi nance project development loans for 
renewable energy. According to a Bloomberg report, the bonds 
raised US$117.8 million.

For the long term (2019/20), the objective of the road map is to 
make Malaysia a more attractive “impact investing destination”. 
The proposals for this period include having a social stock exchange, 
a buff er fund for accidents and a Resilience Bond.

The social stock exchange will only be established when the 
local social fi nance space has matured. The IEs that are most like-
ly to list on this exchange would be focused on high-impact sec-
tors such as healthcare, education, agriculture, energy and water. 

The buff er fund for accidents, meanwhile, is aimed at antici-
pating the escalating risk of road accidents and the corresponding 
rise in healthcare costs. “The Buff er Fund for Accidents (BFA) is a 
revolving facility designed to support victims of accidents and 
ensure that their families are eff ectively insulated from the eco-
nomic shock of high hospitalisation costs. The BFA will primarily 
focus on the healthcare sector,” says the report.

“The government should fund the cost to structure and manage 
the BFA. Private-sector players (such as large private hospitals and 
insurance companies) can contribute the initial pool capital that 
can be lent out — potentially tapping into their CSR budgets. The 
mechanism is designed such that the initial pool of capital is only 
required for the fi rst fi ve years, after which the BFA is designed 
to be self-sustaining based on interest repayments of the loans.”

The Resilience Bond will be designed to mobilise upfront capital 
to fund programmes that improve the nation’s ability in dealing 
with social, environmental and economic shocks and stresses. The 
bonds is modelled similar to the Humanity Bond. “Using a bond 
structure, low-coupon debt securities will be sold to foundations 
or international non-governmental organisations with an agen-

da to invest in urban resilience, and the proceeds will be used to 
fund the immediate cost of high-impact programmes that invest 
in preventive measures and build systemic resilience to social 
and environmental issues. The bondholders will be repaid over 
time by the bond issuer through pledged/committed public sector 
funds. The recommended focus area is fl ooding, which remains a 
persistent issue locally.

THE SHORT-TERM AND 
LONG-TERM PHASES
The road map is aimed at achieving three outcomes — to reduce 
dependency on public sector funding for development and creating 
cost savings for the government; develop a mature social fi nance 
space; and accelerate sustainable development in accordance 
with the Six Strategic Thrusts outlined in the 11th Malaysia Plan.

To achieve these goals, the framework lays out short-, medi-
um- and long-term objectives in three phases, which are devel-
oping demand to create a demonstrable impact, mobilising the 
supply of mission-oriented capital and bridging the gap between 
supply and demand.

To develop demand that creates a demonstrable impact, the 
report recommends the following: laying the foundation to build 
a pipeline of high-impact service providers, including introducing 
more incubators focused on IEs to help them move from innova-
tive ideas into investment-ready enterprises; initiating a fi nancial 
sustainability programme that enables existing non-governmental 
organisations in the country to shift to an IE structure (retaining 
their non-profi t status but generating revenue streams through 
their own operations); and holding competitions similar to the 
2014 AIM Berbudi Berganda Social Innovation Challenge. 

These competitions can act as a litmus test to understand the 
current state of the IE pipeline, use grant capital that would be 
awarded to the winners and act as a platform that would show 
public sector support for the social fi nance space. They can be held 
on an annual basis, but with diff erent parameters and criteria for 
winners each time as the space matures.

The report identifi es IEs as those that are either mission-driven 
for-profi t organisations or revenue-generating for-profi t organ-
isations — unlike traditional non-governmental organisations, 
which are dependent on grants or donations.

For 2017/18, the objective of the road map is to help get ready 
the pipeline of early-stage IEs in Malaysia transition to growth 
stage, with reduced dependence on government support. To enable 
this, there should be an increase accelerator programmes, where 
they are directed at early-stage companies that have already es-
tablished proof of concept, but still need mentorship and tools to 
reach the next stage of growth. The second intervention would 
be to introduce a revolving credit facility to fi nance the upfront 
costs of technical assistance for IEs. The programme can be mod-
elled after the Shujog Assistance for Capacity Building and Tech-
nical Services (ACTS) — a programme that expedites specialised 
technical assistance to prepare social enterprises to raise capital.

To bridge the gap between supply and demand, the report sug-
gests short-term strategies such as introducing a legal defi nition 
for IEs. This will enable them to be formally recognised as legal 
entities, which will ease the implementation process proposed for 
the medium and long term, such as corporate social responsibility 
(CSR) mandates, ethical procurement, eligibility for equity crowd-
funding platforms and applicants for competitions. 

A Social Finance Commission should also be set up in the 
short term to help institutionalise the social fi nance space and 
guide the execution of the road map, either in tandem with or as 
a sub-initiative of AIM. 

For the medium term, the report suggests the introduction of 
various policies, such as the implementation of a Social Invest-
ment Tax Rebate and introducing a CSR law around disclosure, 
which could be a useful method to have corporations participate 
in the space in a more structured manner. 

To close the data gap arising from a lack of impact-related data 
that is comparable and standardised with the rigor of fi nancial 
market information, the report says it will be critical to create a 
Data Bank — a platform that can aggregate impact metrics across 
sectors and help benchmark performance. 

“The Data Bank will achieve three overarching objectives: (i) 
bring added transparency to the social fi nance space: This will 
attract more mission-oriented investment capital to high-impact 
organisations; (ii) provide capital/asset allocation: This will allow 
investors to compare impact performance across sectors and sug-
gested models to guide decision-making; and (iii) support invest-
ment product development: This will accelerate the development 
of new investment products and help open up social investments 
to mainstream capital markets,” says the report. E

Transition of Malaysia social fi nance space from nascent stage (short-term) 

to maturity (long-term)


